
4-STEP GUIDE TO BECOMING

THE ORTHODONTIST 
OF CHOICE FOR PARENTS

Ortho Experience
The

VR

In a competitive field like orthodontics, standing out as the preferred 
provider for parents seeking braces for their kids is crucial. By 
leveraging unique ideas and experiential marketing, you can create a 
compelling brand that resonates with parents and makes their 
decision easier. Here’s our 4-step guide to help you achieve this.

Ortho Experience
The

VR 1

Show off the design in your office as a fun and engaging space for 
kids. A welcoming environment can make a significant impression on 
both children and their parents.

Parents will appreciate an office that makes their children feel at ease. 
By creating a positive experience from the moment they walk in, you 
can build trust and make a lasting impression.

Kid-Friendly Decor
Use bright colors, fun murals, and engaging 
decorations that appeal to children.

Interactive Waiting Area
Include games, books, and tablets with 
educational apps to keep kids entertained while 
they wait.

Comfortable Atmosphere
Ensure the office is clean, comfortable, and 
welcoming for parents and kids alike.

Virtual Realty Tour
Give parents and kids a first-hand experience of 
what it's like to be a patient in your office.

Create a Welcoming and Kid-Friendly Environment

Ortho Experience
The

VR 2

Provide detailed and transparent consultations that educate parents 
about the orthodontic process, treatment options, and expected 
outcomes.

Parents will feel more confident choosing an orthodontist who is 
transparent and takes the time to explain everything thoroughly. This 
educational approach can differentiate your practice and build 
credibility.

Clear Communication
Use simple language to explain procedures, 
timelines, and costs.

Visual Aids
Utilize models, diagrams, and digital imaging to 
help parents understand their child’s treatment 
plan.

Personalized Care Plans
Create customized treatment plans that address 
the specific needs and concerns of each child.

Offer Transparent and Comprehensive Consultations

Ortho Experience
The

VR 3

Showcase the success stories of your previous patients to build trust 
and demonstrate your expertise. This can also be done through video 
enhancement on your VR tours.

Real-life success stories and testimonials create a powerful emotional 
connection and provide social proof. They can help reassure parents 
that they are making the right choice by selecting your practice.

Before-and-After Photos
Display photos of patients’ progress in your 
office and on your website.

Video Testimonials
Record video testimonials from satisfied parents 
and children sharing their positive experiences.

Case Studies
Create detailed case studies that outline the 
challenges and successes of specific treatments.

Highlight Success Stories and Patient Testimonials

Ortho Experience
The

VR 4

Engage with your local community through events, partnerships, and 
social media to build relationships and increase your visibility.

By actively engaging with the community, you create opportunities for 
parents to interact with you outside of the office. This builds trust and 
fosters a sense of connection, making your practice more memorable.

Community Events
Participate in or sponsor local events, school 
activities, and health fairs to promote your 
practice.

Share VR Headsets
VR Headsets are not only a great way to provide 
exposure for your office, but it gives referring 
partners a gift that excels their in-office 
experience as well.

Educational Workshops
Host workshops or informational sessions about 
dental health and orthodontics for parents and 
kids.

Active Social Media Presence
Share valuable content, success stories, and 
updates about your practice on social media 
platforms.

Engage with the Community and Build Relationships

Ortho Experience
The

VR

Becoming the orthodontist of choice for parents involves 
more than just providing excellent dental care. By creating a 
welcoming environment, offering transparent consultations, 
highlighting success stories, and engaging with the 
community, you can leverage experiential marketing to make 
a decisive impact. These strategies will not only attract 
parents but also make sure that they feel confident and 
comfortable choosing your practice for their children’s 
orthodontic needs.
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